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HO HO HO! Happy Christmas to you all! 
We might not be able to be together, but we’re trying to                           

get into the Christmas spirit! 

 

The team are doing their best 

to be festive and have donned 

their Christmas jumpers early 

to get in the mood - their snaps 

are ‘hidden’ in the pages of our 

newsletter. 

Join in our 

 Christmas Jumper & 

Caption Competition                    

Send us a selfie in your best 

Christmassy outfit with a fun 

caption and you could win a 

Barbers Rural goody bag! 

Send your entry by             

18th December by email to 

info@barbers-rural.co.uk  

and watch this space! 

Hannah Titterton 

“Fastrac into Christmas!” 

 “It’s important to note that banks cannot 

access cash (liquidity) at base rate. Instead 

long term loans are often funded by         

repeatedly sourcing short-term liquidity in 

the money markets.  The sources of such 

liquidity charge varying “risk premiums” 

relating to the level of perceived risk and so 

any challenges to the economy can result in  

increased borrowing margins.  We saw this 

aptly demonstrated throughout the financial 

crash and some may be concerned of simi-

lar effects in a post Brexit and Covid era. 

Whenever uncertainly prevails, the advice 

however remains unchanged - to prepare 

for the worst while hoping for the best and 

it is here that the unique benefits of AMC 

loans have possibly never been so valuable 

to   borrowers.” 

 

AMC’s Unique Offering 

A commitment for the term of the loan  

While some lenders currently offer facilities 

with periodic reviews of the borrowing 

terms and even the initial decision to lend, 

in most cases AMC offer a commitment for 

the term of the loan such that there are no  

surprises along with way (subject to AMC 

Credit criteria and your obligations to AMC   

continuing to be met). 

Loans of up to 30 years 

Spreading repayments over a longer term 

reduces the outgoings of the business to 

make it more robust, whatever the future 

may hold. 

Interest-Only Loans 

Although not right for everyone, borrowing 

on an interest-only basis can make time-

specific opportunities more affordable - the 

land next door rarely comes for sale at the 

right time. 

With both repayment and interest only  

facilities, on a variable rate, additional capital 

repayment can be made without penalty. 

Long Term Fixed Rates 

Compared to historic rates, the overall cost 

of borrowing is currently favourable and 

many may wish to lock-in such rates for the 

long term. AMC offer fixed rates of up to 

30 years and, at the time of writing, many 

could lock-in at less than 4.00% for the next 

30 years (There is always a possibility that 

interest rates may go down leaving a fixed rate 

loan at a higher level compared to a variable 

rate loan.  However, if interest rates rise, a 

fixed rate loan will remain at the same rate). 
AMC loans available for business purposes only, provided on a 

secured loan basis, Minimum AMC standard loan £25,001. To 

meet customer requirements, lending criteria will vary. Lending 

is subject to status. 

If you would like to know more about how 

restructuring your debt to an AMC loan 

could help to future proof your business, 

speak to Mike Taylor or Dan Bowden on 

01630 692500 or info@barbers-rural.co.uk 

Providing certainty in uncertain times with The Agricultural Mortgage Corporation 

With Brexit and Covid-19 likely to     

continue influencing the UK economy,      

Andrew Connah, AMC’s Regional             

Agricultural Manager, discusses how this 

may affect borrowing costs and how 

AMC can help farmers to mitigate such 

economic uncertainty. 

Harriet Jones  

“Looking forward to starting 

the new year as a fully     

qualified Chartered Surveyor!” 

Huge congratulations to Harriet Jones 
who recently passed her APC to        

become a fully qualified Chartered 
Surveyor - we are so proud of her! 



New Year - New Website! 
We have been working hard on our new      
website which is due online early 2021 

www.barbers-rural.co.uk 
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I am not sure where to start with my 

look back at the year, as it has certainly 

been one that we will all never forget. 

For those that know me well, my glass is 

always half full and for that reason I am 

not going to dwell too greatly on the     

‘Covid’ word. 

All those in the rural way of life love to 

talk about the weather, and Storms 

Ciara and Dennis early on certainly 

started the year briskly. Metaphorically 

speaking, our very own storm was 

brewing in the office with the spring 

rush of Basic Payment Scheme applica-

tions, annual tenancy agreements,     

together with all other regular          

professional work. 

 

With BPS forms well under way, our 

working way of life changed with lock-

down in late March. Nevertheless, 

forms still needed completing and farm-

ers still required professional advice, so 

the show had to go on. My home office   

became the new norm and with two 

young children, this certainly proved 

challenging at times. However, much as I 

enjoyed the interruptions, I rue not 

teaching them how to input crop codes 

onto the RPA online system!     

Early June saw the reopening of the 

property agency side of the business, 

and like the spring weather, it was 

HOT!! As soon as properties were 

launched onto the market, enquiries 

came flooding in, with one property   

having 24 viewing requests in less than 

48 hours. Our agency has gradually   

increased in recent years, so it was 

great to welcome Steph Vernon to the 

team in September. 

Summer merged into Autumn, and the   

variety of my work remains broad. A 

snapshot of my diary can show a plan-

ning enquiry for an irrigation reservoir, 

an AMC application to purchase land, 

preparation of a contract farming agree-

ment and everything else in between. 

The Agriculture Act 2020 received    

Royal Assent in November, implement-

ing the ethos of “public money for pub-

lic goods.” The seven-year transition     

period (2021-2027) will phase out BPS, 

de-link direct payments and introduce 

the new Environmental Land Manage-

ment Scheme (ELMS). More information 

is scheduled to be released over the 

coming months, so watch this space.      

I wonder how this will shape agriculture 

and hold my breathe about how it will 

be implemented.  

With the year drawing towards a      

conclusion, I must commend all       

members of our team for their ability to 

adapt in this challenging year. Whether 

it has been adjusting to home working 

or learning to video call, every person 

has worked tirelessly throughout the 

year and fully deserve a glass (or bottle) 

of something strong over the festive     

period. 

I would also like to take this opportuni-

ty to wish all clients and their families a 

Happy Christmas, together with a    

prosperous and, most importantly, 

healthy New Year. 

 

Rural Surveyor and Partner, Dan Bowden, gives us his round-up of 2020 

Dan Bowden 

“What did the 

mummy cow say to 

her calf?  

It’s ‘pasture’      

bedtime!!” 

“I rue not teaching the      
children how to input crop 
codes onto the RPA online 

system!” 

Dan Bowden,  MRICS, FAAV 
d.bowden@barbers-rural.co.uk 

01630 692500 / 01270 439500  

07740 797941 

When you consider that the total area of 

farmland within the UK is around 42    

million acres, the loss of a few acres for 

development or other non–agricultural 

purposes might seem unlikely to have 

any major effect on the land market.  

However, between 2006 and 2012 over 

500,000 acres of farmland was taken for 

development and the pace has stepped 

up since. With only around 125,000 

acres of farmland sold publicly last year, 

that means that there is barely enough 

sold each year to replace that lost to 

development, so if you wonder why land 

seems dear compared to its economic 

return that may be part of the reason. 

Mike Taylor 

The, the, the Grinch!!!! 

Mike Taylor’s ‘quick quotes’ 
Mike Taylor    

FRICS, FAAV, FNAEA 

m.taylor@barbers-rural.co.uk 

01630 692500 
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My goal has always been to develop the 

two complementary sides of my career 

so that I can provide a full and compre-

hensive service to farming clients 

whether in the livestock market, on-

farm valuing stock or giving profession-

al advice on rural land and property 

matters.  

The Covid-19 pandemic has made this 

a greater challenge, but I’ve learnt that 

the secret to change is to channel all of 

your energy into it – not to fight with 

the old but to build on the new. Back 

in March lockdown came and many 

shops, restaurants and pubs were 

forced to close, with transport and  

export becoming more difficult than 

usual and we all thought that we would 

be in for a tough time.  

Fortunately, due to the fantastic work 

of the Livestock Auctioneers Associa-

tion, all livestock markets remained 

open to continue our vital role as part 

of the supply chain. The drop and go 

policy was implemented which meant 

that farmers were required to leave 

their stock at market and place their 

trust in their auctioneer to achieve the 

best price. Although a testing time, it 

came as a surprise to all that after the 

initial hit, prices lifted and demand was 

fantastic for the time of year, even with 

all the masks and social distancing.  

The pandemic forced Barbers Rural 

Consultancy to close our office doors 

and work from home. This was at the 

peak stage of Grazing Licences and 

Basic Payment Scheme (BPS) applica-

tions, which for the first time I carried 

out on the telephone or by video call. 

It was certainly a more time-efficient 

method for the completion of simpler 

applications, but there is no doubt that 

it would have been easier to do the 

more complex claims round the      

kitchen table! 

Sometimes change can 

l e ad  t o  g ro wt h         

opportunities. In the 

livestock market, the 

pandemic has enforced 

more reliance on online 

bidding, particularly at 

machinery sales.  Due 

to the success, we will 

now use online bidding    

platforms at all of our 

machinery dispersal 

sales as well as the   

collective sale at Kelsall, Chester. 

Post Lockdown 1.0 saw a dramatic 

surge in the property market, with 

some of Barbers Rural’s properties   

having offers accepted in a matter of 

days following launch to the market.  

The addition of ’virtual viewing’ to our 

marketing arsenal was vital as it provid-

ed a level of safety to both buyers and 

sellers and reduced the number of 

‘wasted’ physical viewings. Showcasing 

both  internal and external aspects of a   

property, this virtual tour will be a key 

part of our marketing strategy for 

properties in the future. 

After such a difficult year, there seems 

to be light at the end of tunnel and we 

remain optimistic. As we head to  

Brexit we must continue to use the 

new  modern technology and I intend 

on using these changes to improve my  

ability to provide the  

service and advice that 

you, our clients, deserve. 

I’m only at the other end 

of the phone or, if you’re 

brave enough, a Zoom 

call!    

Rural Surveyor, Jonty Cliffe, tells 

us how Covid-19 has changed 

his role as Chartered Surveyor 

and Livestock Auctioneer 

It would have been easier to do     
the more complex BPS claims 

round the kitchen table! 

Jonty Cliffe 

“Jonty the Snowman was a 

jolly, happy soul” 

Jonty Cliffe MRICS, FAAV 

j.cliffe@barbers-rural.co.uk 

01630 692500  

01270 439500 

07595 453306 

Selling a house can be a stressful business but here are a few 

hints to help owners get ready for selling: 

 Get the background information ready - boiler service 

electrical tests, empty septic tank and if you have done 

building works make sure all the paperwork is in order as 

it will save time down the line once you find a buyer. 

 Choose your solicitor carefully and don’t wait until you 

have a sale agreed.  An online conveyancer will NOT have 

the skills to deal with the anomalies that a rural property 

will undoubtedly throw up. 

 If you are including or excluding adjacent land, make sure it 

is clearly pegged out before viewings commence. 

 If you are planning to include a clawback or overage on the 

sale, make sure this is clear to all potential buyers. 

 Declutter and clean, clean, clean, clean! 

 Properties that are vacant are best having the heating    

ticking over as a cold house is very un-inviting! 

 Autumn and Winter is not the best time to show off your 

garden in all its glory, but mown lawns with leaves cleared 

and borders cut back make a big difference to that           

all-important first impression. 

 Viewers love to the hear about the history of a property 

so if you have records or photos of the house in the past, 

leave them out for viewers to see. 

 Do those DIY jobs that you 

have been putting off and try to 

make sure everything is in 

working order. 

 Try to eliminate any pet odours 

- we all love our own furry 

friends but not each others. 

 Make sure all the light bulbs 

work so there is maximum light 

for viewings. 

 

Preparing your rural property for sale: 

  Estate Agent, Steph Vernon, gives us the 

benefit of her vast experience 

Steph 

Vernon 

“It’s 5 o’clock somewhere!” 
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Annabel Fearnall 

“When Amazon lets 

you down  - raid the 

kid’s dressing up box!’’  

Connect with us: 

@barbersrural 

In our last newsletter I predicted that the 

property market would stay buoyant until 

redundancies started to filter through and 

mortgages became harder to achieve.  

Whilst I think this is still the case in parts of 

the country, in Shropshire, Cheshire and 

Staffordshire we are still seeing very     

committed sellers and buyers desperate to 

achieve completion almost at any price.       

I have been amazed at the willingness of 

sellers to vacate properties before         

exchange and ‘rent’ their home to buyers in 

order to keep a sales chain alive. 

Whilst there is still time to buy and sell    

before the end of the stamp duty holiday 

(and we wait to see if this will be extended) 

two of the biggest problems with achieving 

completion are currently the back log of 

work with conveyancing solicitors and    

removal firms’ ‘slots’.   

It is certainly a crazy time and I have never 

known a period where our skills and expe-

rience as rural agents have been so crucial 

to a positive outcome.  Our ability to pre-

dict and resolve issues before they become 

problems is really helping to avoid last    

minute hitches at vital moments - although 

we have had some real challenges recently 

and I have everything crossed as I write!  

Properties in the countryside, which is    

perceived to be ‘safer’ from a virus perspec-

tive and undoubtedly offers a better work/

life balance, are still proving very popular so 

if you are thinking of moving you need to 

get in a strong buying position before you 

start looking.  Below are a selection of our    

current properties but feel free to give me 

a call to discuss either your sale or your 

dream home. 

Partner and Head of Property Sales, 
Annabel Fearnall, on the current 

property market 

Annabel Fearnall MNAEA 

a.fearnall@barbers-rural.co.uk 

01630 692500 

Coming soon to the market…... 

21.7 Acres pasture land 

Ash, Nr Whitchurch 

Well-fenced with post, wire and hedge 

Road frontage, two gates 

Cattle handling area. Mains water. 

Price on Application 

ROLL UP, ROLL UP! These properties won’t be on the market for long! 

Tilstock, Near Whitchurch Offers Over £650,000 

Four bedroom house | 2 reception rooms | kitchen | 

Extensive outbuildings including loose housing |  

10.6 Acres | storage | office space | EPC TBC 

Tallarn Green, Nr Malpas Guide £475,000 

Four bedroom house | 2 reception rooms | kitchen | 

Versatile living space | lawned gardens | paddock | 

1.43 Acres total | double garage | EPC D 

 4 bed house and 10.6 Acres  
Nr Whitchurch 

4 bed detached Nr Malpas 

Alkington,  

Nr Whitchurch 

Arable and grassland 

104.5 Acres (42.29 Ha) 

As a whole or in lots 

Price on Application 
104.5 Acres 


