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Not just surviving but thriving    

after initial lockdown! 

At Barbers Rural we are seeing increased levels 

of interest in both the professional and Estate 

Agency sections of our business.  To cope with 

demand, and to ensure that we continue to offer 

the very best service we can to our clients 

across Shropshire, Cheshire and Staffordshire, 

we have opened a new satellite office near Nant-

wich and taken on a new    member of staff to 

help with the strong demand for rural property 

after the initial lockdown.  Local farmer’s wife, 

Steph Vernon, brings a wealth of knowledge and      

experience to our Estate Agency    division.  

Jonty Cliffe 

MRICS, FAAV 

Rural Surveyor 

Chairman of 

Cheshire YFC and 
amateur thespian 

Bob Oakes 

FRICS, FAAV 

Consultant 

Professional 

Grandfather and 
golfer 

Louise Taylor 

MA, MSc 

Managing    
Partner 

Skier, sailor and 
gundog lover 

Harriet Jones 

FAAV 

Agricultural 
Surveyor 

Ex-Wimbledon  
player  

Mike Taylor 

FRICS, FAAV 

Senior Partner 

Accomplished 

skier, sailor and 
keen golfer 

Annabel     

Fearnall 
MNAEA 

Partner 

Keen skier and 
mother of two 

Hannah     

Titterton 
BTEC 

Office Manager 

Barn renovator / 
gin connoisseur 

Dan Bowden 

MRICS, FAAV 

Partner 

Tennis ace and 

father to Ivy and 
Sam 

Steph Vernon 

Dip Crim. 

Sales Neg 

Keen baker, 

mother and 
farmer’s wife 

With the impact of policy changes, price 

volatility, rising input costs and increas-

ing financial uncertainty, agriculture has 

become a riskier business. This is     

unlikely to improve with the reduction 

in direct support proposed under the   

Agriculture Bill and the introduction of 

the Environmental Land Management 

Scheme (ELMS) - let alone the unpre-

dictable British weather! 

Well-managed, well-structured busi-

nesses can, and will, still thrive despite 

these challenges, and those with the 

lowest cost of production, and there-

fore higher margins, are the most resili-

ent fluctuation in price and output. It is 

not necessarily the largest businesses 

that achieve the best efficiencies, but 

size certainly helps, particularly as the 

equipment and technology to improve 

productivity can be expensive. 

Contract Farming Agreements, 
Share Farming & Collaboration 

Contract Farming Agreements (CFAs) 

have been a popular route for retiring 

farmers or landowners without the skill-

set or scale to farm in-hand.  A CFA 

allows them to collaborate with other 

farmers thereby reducing production 

costs and improving profitability.   Share 

Farming agreements, where inputs and 

outputs are split on an agreed basis, 

tend to be more popular for livestock 

enterprises, but still seem relatively  

rare. Meanwhile, Collaboration hasn’t 

been a popular business model in the 

UK agricultural sector, but the       pres-

sures on margins and availability of la-

bour may mean that it becomes more 

so in the future.   

 Joint Ventures 

Joint Ventures, where machinery and 

labour are shared, are a concept which 

has proved to be successful for many.  

This is where two or more businesses 

come together to form a larger business 

which provides lower-cost services back 

to their individual farming businesses, 

providing a great deal of potential to 

reduce the overall cost of production.  

A well set-up agreement has the ability 

to play individual strengths and build a 

business that is stronger both technical-

ly and financially.  It enables them to be 

more competitive when taking on more 

land and often allows them to be able to 

manage administration functions better.  

Speak to Jonty, Mike or Dan for 

more information on Joint Ventures 

01630 692500 or 01270 439200 

Joint Ventures - is it time? 

Rural Surveyor, Jonty Cliffe talks about the 

way forward for many farmers 

Fun Farming Facts! 
with surveyor/comedian, Dan Bowden 

(don’t give up the day job, Dan) 

A pig can cover one mile in six minutes. 

That’s a short snout quicker than our 

resident runner, Annabel. 

Now that’s streaky bacon! 

Sales Negotiator  

Steph Vernon 

We can’t wait to be allowed        

to get together for a                
new team photo! 

Meet our friendly and professional team - all committed to promoting rural prosperity! 



 

Committed to promoting 
rural prosperity 

Cheshire Office: 

Stapeley House, London Road,  

Stapeley, Nantwich, CW5 7JW 

01270 439500 

Connect with us: 

@barbersrural 

Bradeley Hall Farm is a 118 Acre livestock farm in South 

Cheshire, at which the Mullock family have been based since 

the 1900s.  Due to family circumstances, a change was needed 

on the farm in order to ensure long-term sustainability. 

After a great deal of consideration and research, farming team 

Anthony and Jane Mullock decided to explore the possibility 

of glamping pods. The farm’s location is ideally suited to rural 

tourism, given its quiet and picturesque location, together 

with a number of location attractions.  This, coupled with 

Jane’s background in the leisure industry, gave the perfect   

opportunity for a farm diversification project. 

My first involvement was to consider the planning aspect of 

the  project.  Given the slightly unusual nature of the applica-

tion, the decision was taken to go through a pre-application 

consultation with the Council prior to a full submission being 

lodged.  Allowing for a detailed site meeting with both the 

planning officer and a local parish councillor, this early back-

ground work and open lines of communication was crucial 

when preparing the full application.  The council felt involved 

with the project from the outset and were able to offer useful 

advice at a critical, early stage.  This transparent approach 

certainly assisted in securing the positive planning outcome 

and making the full application a much smoother process. 

Plan, plan and plan again! 

The next stage was to secure funding.  The Agricultural   

Mortgage Corporation (AMC) are leading borrowers in the 

rural sector and  their mantra is “we don’t just lend for land.”  

Throughout the process the AMC provided helpful advice and 

allowed flexibility for the loan set-up. The project was also 

accepted on a LEADER grant scheme, however the Mullocks 

needed to fund the pods in full in order to obtain subsidy 

which married well with the flexible nature of AMC’s variable 

loan which allows lump sum repayments to be make whilst 

not incurring additional charges. 

Bradley Hall Escape 

now has four luxury 

pods with two 

more proposed 

soon.  Throughout 

the  process, it has 

been a pleasure 

working alongside 

Anthony and Jane 

and I wish them all 

success with their 

new venture. 

Case Study: Glamping Pods at Bradley Hall Rural Escapes, Malpas, Cheshire 
Partner with Barbers Rural, Dan Bowden, explains how he helped the Mullock family farm diversification 

Dan’s top tips for          
diversification or a 
change in farming      

practices 

Plan, plan and plan again! 

Carefully consider everything 
from identifying your target 

market to selecting how is it 
going to be funded. 

Time 
Don’t rush. It sounds simple, 

but be prepared to take a step 
back and slow down the pro-

cess to ensure the decisions 
you are making are right. 

Research and learn 

Go and speak to others from 

the sector if you can.  Learn 

from them and adapt your 
project accordingly. Most  peo-

ple will be happy to share their 
horror stories! 

Use existing skill and 

knowledge 
Draw on the experience and 

skills within the farming    part-
nership and wider family.  

Many of us have transferrable 
skills which can be used in a 
wide variety of situations. 

Set objectives 

Any new project can seem a 
drawn-out affair.  Set realistic 

and achievable goals, both   

d u r i n g  t h e  p l a n n i n g /

construction phase and then 
once it is up and running.  This 

will help to keep the project 
moving forward and will add 

satisfaction as you achieve each 
milestone. 

Be prepared for setbacks 

Accept that not everything will 
go according to your schedule, 

however meticulously you 
plan.  Make sure you build in 
additional time and finances to 

overcome problems - after all 
we are living in the middle of a 

global pandemic which no-one 
could have predicted. 

 

Ask an expert 

Whether it is in relation to 
planning, finance, grants or the 

whole project, it is worthwhile 
getting external opinion to 

ensure you are on the right 
track and wasting neither   

precious time or money. 
 

For more information on how 
AMC can help your business 

thrive contact Dan Bowden on  

01630 692500  

01270 439500  

d.bowden@barbers-rural.co.uk 
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August 2020 recorded the 
most property sales in         

13 years 

It is a constant source of confusion that 

whilst the country is currently enduring 

one of the worst pandemics in living 

history, August 2020 recorded the 

most property sales across the country 

in the last 13 years. 

Global property portal, Rightmove, 

have recently published their statis-

tics and report that there were £37 

billion worth of property sales 

agreed in July alone - the busiest 

month in the last ten years. Recent 

weekly   statistics show a 60% in-

crease in sales compared to the same 

time last year. 

“A number of factors are       
responsible for the current 

property market” 

There is strong evidence of frustrated 

buyers who sold before lockdown have 

then had to compete against other cash 

or ‘purchase ready’ buyers.  There has 

also clearly been a stark realisation that 

many of us can work efficiently from 

home and no longer need to commute 

to the office daily. 

Combine this with the increase in    

desire to move from densely populated 

cities to rural environments which are        

perceived to be ‘safer’, a general move 

towards an increase in self-sufficiency 

and an attitudinal change that there is 

more to life than work and I believe 

this has lead to a surge in demand for 

rural property.  Add to that the    

Chancellor’s Stamp Duty ‘holiday’ 

which has helped some buyers save up 

to £15,000 and the picture becomes 

clearer. 

I suspect that the market will remain 

buoyant until job losses filter through 

and mortgage-ability starts to be a real 

problem.  This is likely to coincide with 

the end of the Stamp Duty holiday in 

March 2021 and buyers who would like 

to take advantage of the holiday will, in 

reality, need to have secured a proper-

ty by January in order to complete the 

conveyancing before the holiday ends.  

If you want to sell you need to get your 

property on the market now! 

Expanding team as            
business grows  

To this end we have recruited two 

new members of the team who both 

have a long heritage in Cheshire and 

will feature strongly in our future 

plans.  Jonty Cliffe, who joined last 

year, is a farmer’s son from South 

Cheshire and splits his time between    

Market Drayton Livestock Market 

and Barbers Rural .   

In addition, Stephanie Vernon, a 

farmer’s wife from the Shropshire/

Cheshire border, has joined as Sales 

Negotiator in our thriving property 

sales department.  We also have a new 

‘satellite’ office in Nantwich to serve 

the Cheshire market. 

In a world filled with doom and gloom 

it is refreshing to be able to report 

such business positivity - long may it 

last! 

Buoyancy in the property market - How long will it last? 

Partner and Head of Property Sales,  Annabel Fearnall, reports on the current property market 

Elm House Farm in Cheshire -          

a sale was agreed above the guide 

in record time 

Being an Agricultural Surveyor is fantastic!  

Every day is different and I work with a really interesting,     

supportive and experienced team.  I started part-time with 

Barbers Rural before I commenced my BSc in Rural Estate & 

Land Management at Harper Adams and now work full-time in 

this growing business. Here’s a sneek-peek at my typical week. 

Monday - we always start with a team meeting to discuss the 

week ahead. We talk about on-going jobs, outstanding issues 

and exciting prospects.  Whilst we all have our own workload, 

we work closely as a team and everyone has been helping with 

property sales recently which has been completely crazy! 

Tuesday - I visited a client in Shropshire who wants to erect 

an agricultural building. We discussed recent changes in     

planning legislation as new buildings can now be 

up to 1000m2 under permitted development 

rights.  Getting consent is always exciting but 

careful preparation of the application is key to 

success. 

Wednesday - Part of my job is to help the  

senior surveyors with valuations. These can be 

for a variety of purposes including bank security and IHT. We 

are also agents for  AMC (Agricultural Mortgage Corporation) 

and I spent the day inspecting a Cheshire dairy farm. I loved it! 

Thursday - Mike and I have been instructed by a Stafford-

shire client to act on their behalf in a claim against Severn 

Trent.   I like figures and enjoy preparing hard evidence to 

support compensation claims. It is very satisfying when we 

agree a claim! 

Friday - If I am not out and about this is my admin day,        

especially as I do most of the scheduling for our social media 

posts. You can find us on Facebook Twitter, Instagram and 

Linked In.  Be sure to give us a follow or connect with us! 

Harriet Jones talks about her role as an   
Agricultural Surveyor with Barbers Rural 

which started with work experience             
before studying REALM at                                      
Harper Adams University 

Connect with us: 

@barbersrural 

@barbersrural 
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   Featured Properties 

Nr Telford 

Guide: £425,000 

Georgian farmhouse in quiet rural location 

Impressive semi-detached farmhouse in quiet rural setting | five bedrooms |    

four generous reception rooms | two attic rooms | redundant swimming pool | 

in need of modernisation and some renovation | extensive gardens | paddock | 

1.97 Acres in all | this property will undoubtedly make a stunning family home | 

excellent road and rail links | close to prestigious schools | sale agreed | EPC F 

112 Acre farm, traditional buildings with PP, modern farm buildings 

Stunning period farmhouse | five bedrooms | three reception rooms |        

original features | mature gardens | far-reaching views over open farmland | 

traditional brick buildings | planning consent for three residential dwellings | 

extensive range of modern agricultural buildings | ring-fenced pasture land | 

land suitable for pasture or cereals | SSTC following high interest | EPC F | 

Nr Whitchurch 

Guide: £1,700,000 

Nr Malpas 

Guide: £499,999 

Stunning four bedroom barn conversion in rural area 

Well-presented barn conversion | four bedrooms, two of which en-suite |     

substantial sitting room with feature fire-place  | impressive dining hall |        

generous, well-fitted kitchen with doors to garden | oak staircase |  study | 

sandstone feature walls | limestone tiling | oak flooring | underfloor heating | 

integral video system installed | gardens and parking | lovely views | EPC  C 

Marchamley 

Guide: POA 

Semi-detached period cottages near Marchamley 

Two identical semi-detached cottages | idyllic location in quiet countryside |  

three bedrooms | one reception room | to be sold individually or together | 

potential for a stunning family home subject to any planning consents |       

in need of modernisation | lawned gardens and gravelled parking area |     

far-reaching views over open farmland to Hawkstone Hills | EPC  E & F 

104.5 Acres (42.29 Ha) Arable and grassland 

Substantial block of prime arable and grassland | formed in three blocks |      

close to A41 and A49 on outskirts of Whitchurch | Entitlements included |   

Lot One - 28.13 Acres (11.38 Ha) most recently in spring barley and grass    

Lot Two - 47.51 Acres (19.23 Ha) currently in spring barley, grass and maize         

Lot Three - 28.86 Acres (11.68 Ha) currently in grass and spring barley 
Nr Whitchurch 

Guide: £10k/acre 

Nr Stockport 

Guide: POA 

53.49  (21.66 Ha) Grassland 

A productive block of pasture and meadow land | 53.49 Acres (21.66 Ha) | 

suitable for grazing or mowing | includes 18.02 Ac subject to AHA tenancy | 

also includes small block of woodland with range of dilapidated tin buildings |   

mains water to tin buildings | electricity available in the area if required |    

13.5 unit of Basic Payment Scheme Entitlements included in the sale | 

Connect with us: 

@barbersrural 

SSTC 

SSTC 


